“How to Close a Deal Quickly, With Partial Payments Cash Flows”
or
“How to Salvage an Impossible Deal Using Partial Payments”
I purchase “cash flow” for my own account. I specialize in buying partial payments within longer-term notes. I can usually close such a deal very quickly.

In some situations, this is the best way you can make a deal.

As you know, purchasing the entire note often takes some time and involves significant closing costs. 

I would like to illustrate for you how buying and selling of partial payments can be beneficial to the note holder.

Here is a hypothetical, yet typical, example:

Suppose a note holder has a note that has a face value of $75,000, where the note makers made a $5,000 down payment for a property valued at $80,000. If the note were for 240 months at 8% interest the monthly payments would be $627.33.

In this example, suppose 28 of the 240 payments have been made. The note would have a balance of $71,094.55, with 212 payments remaining. Let’s assume this is what is for sale. 

Suppose the ITV on this note is $56,000, not uncommon for this type of note. This is hardly what most note holders want to hear. But because the ITV is so low, many note buyers cannot make offers that anyone would approve of. This is why buying and selling of partial payments is sometimes the answer for some note holders.

If we were to look at this deal from the standpoint of buying partial payments it might look something like this:

I might offer to give  $20,000 for 60 payments of $623.33.  This will leave 152 payments after the 60 payments are paid.

I could also agree to buy future payments according to the following terms:

$20,000 for the next 60 payments after the first 60 payments are made.

$20,000 for the next 60 payments after the second 60 payments are made.

$15,000 for the last 32 payments after the third set of 60 payments are made.

This totals $75,000 delivered in four payments.  Clearly, this looks more attractive than $56,000 on a note with a balance of $71,000.
The underlying structure of this deal would be as follows:  I would purchase the monthly payments from the note holder. The note and underlying collateral would be the security for the purchase agreement. The note owner would then collect the payments and pass them along to me, so the note owner would be kept informed if there were ever a problem or default.  I could only foreclose if the note owner failed to collect the payment or send it along to me.

There are many advantages to constructing a deal in this fashion.
Here are just a few:

1)      If the seller needs some immediate cash, he can get it.

2)      If the seller wants a quick close, he gets it.
3)      If the seller wants to make more money in total, he does.
4)      It allows for better financial management for the seller. 
5)      The seller can choose to stop the deal after the first 60 payments and still own a note with a balance of $59,825.67 and 152 payments left.

Often the type of seller that would take this type of deal is one who needs some quick cash. It is not unusual for a note owner to turn down such an offer initially, only to return later when he needs some cash and has not sold his note. 



Can usually make you an offer within a day.  I can close such deals within a week or so.

